
GPT 5 — Free Traffic Tool 

Step 1 — Import the card (first thing GPT 5 does) 

GPT asks: Paste your Email Pack Card from GPT 4. 

User pastes (mock): (Email Pack Card for niche “How to get free leads,” offer “OneDoc AI,” 6 emails 

included.) 

Step 2 — Collect required inputs 

GPT asks: Paste the affiliate offer sales copy here (full text). 

User (mock): (Not provided in this mock.) 

GPT asks: Paste the 6 emails here (full text). 

User (mock): (Provided via Email Pack Card content above.) 

Mock note: Since the sales copy wasn’t provided, I will not mention bonuses or specific features beyond 

what’s already in the card/emails. 

 

OUTPUT 

A) 6 Social Media Posts (no links, CTA = link in bio) 

Post 1 

Most people don’t have a “free leads” problem. 

They have an opt-in offer problem. 

If you don’t give people a clear reason to leave their email, nothing sticks. 

Start with one narrow lead magnet and promote it daily. 

Want my simplest lead magnet ideas for free leads? 

Comment “FREE” and check the link in bio. 

 

Post 2 

Quick question: are you posting content… with no clear next step? 

Views don’t pay you. 

Emails do. 

Your goal is simple: 

1. one short video 

2. one free resource 

3. one opt-in page 



If you want the exact “free leads” flow I use, 

DM me “FLOW” and check the link in bio. 

 

Post 3 

If you want free leads fast, stop offering “everything.” 

Offer one quick win. 

Examples that convert: 

• “10 DM scripts to start conversations” 

• “7-day content plan for free leads” 

• “Follow-up templates that get replies” 

Want the template pack idea list? 

Comment “LIST” and check the link in bio. 

 

Post 4 

Here’s the brutal truth about free leads: 

If you don’t follow up, you didn’t get a lead. 

You got a missed opportunity. 

Fix the follow-up gap by collecting emails with a stronger opt-in. 

Then run a simple email sequence that keeps momentum. 

Want the follow-up structure? 

DM “FOLLOWUP” and check the link in bio. 

 

Post 5 

Your lead magnet might be too broad. 

“Nobody wants my free guide” usually means: 

It solves ten problems instead of one urgent problem. 

Pick ONE: 

• more booked calls 

• more email subscribers 

• more qualified DMs 

Want help choosing the best “one problem” angle? 

Comment “ANGLE” and check the link in bio. 



 

Post 6 

The easiest free leads strategy is not complicated. 

     Post daily 

     Offer one free resource 

     Drive to one opt-in 

     Follow up consistently 

That’s the whole game. 

If you want my plug-and-play plan for this, 

comment “PLAN” and check the link in bio. 

 

 

B) 6 Video Shorts Scripts (≈ 1 minute each) 

Script 1 

Question: Are you trying to get free leads, but everything feels random and inconsistent? 

Here’s the real issue most people never fix. You’re chasing traffic without a reason to capture it. 

If someone likes your content, what do they do next? Most creators have no clear next step. 

That’s why you need one simple opt-in asset. One narrow lead magnet that solves one urgent problem. 

Examples: a DM script pack, a 7-day content plan, or a follow-up template set. 

Then you promote that one asset every day for a week. Same CTA, same destination, same promise. 

If you want to build this faster, tools like OneDoc AI are positioned to help you create that opt-in asset 

quickly. 

Stop hoping leads show up. Start capturing them on purpose. 

Go to my bio for more information. 

 

Script 2 

Question: Do you know why most “free lead” strategies fail even with good content? 

Because the free offer is too broad, so nobody feels compelled to opt in. 

A lead magnet is not a course. It’s a quick win someone can use today. 

Pick one tiny problem your audience has right now. Not ten problems. One. 

Try these: “10 DM scripts,” “follow-up templates,” or “7-day content plan.” 

Now write one promise: “Get this result in 10 minutes.” That’s the hook. 

Post one short video daily and push people to that one free asset. 

If you want help creating the opt-in asset faster, OneDoc AI is one option people use for speed. 

Build one asset. Promote it consistently. Capture emails. 

Go to my bio for more information. 



Script 3 

Question: Are you getting comments and views, but zero leads in your inbox? 

That means your content is entertaining, but it isn’t converting. 

Here’s a simple fix: turn comments into leads with one repeatable call-to-action. 

At the end of every video, say: “Comment FREE and I’ll send it.” 

What do you send? One lead magnet that people actually want. 

Keep it narrow and obvious: a script pack, checklist, or simple plan. 

Then route people to an opt-in page, so you capture emails instead of losing the conversation. 

Once they opt in, you can follow up without chasing them around on social platforms. 

If you need a faster way to create that lead magnet, OneDoc AI is positioned as a speed helper. 

Build the asset once. Use it every day. 

Go to my bio for more information. 

 

Script 4 

Question: Have you ever gotten a lead… then waited too long to follow up? 

That delay kills deals, even when the lead was interested at first. 

The fix is not “more posting.” The fix is a tighter capture and follow-up system. 

Start by offering one free resource that matches one pain point. 

Then send a simple follow-up sequence that keeps momentum. 

Your first message should be immediate: “Here’s the resource—quick question: what are you trying to 

achieve?” 

When your opt-in is clear, follow-up becomes natural instead of awkward. 

If your free offer is messy, follow-up gets messy too. 

So focus on building one strong opt-in asset first. 

If you want to create that asset faster, OneDoc AI is one tool people use for speed. 

Consistency wins when your system is simple. 

Go to my bio for more information. 

 

Script 5 

Question: Do you avoid lead magnets because they feel like a weekend project? 

That’s exactly why people stay stuck with random leads. Execution takes too long, so nothing gets 

published. 

Here’s a 15-minute approach. 

Step one: pick one audience and one pain point. 

Step two: pick one free asset: scripts, checklist, or 7-day plan. 

Step three: record one short video with one CTA: “Get the free pack.” 

Do that daily for seven days with the same CTA. 

Your “free leads” system isn’t complicated. It’s repetition with one clear promise. 

If you want to speed up the creation part, OneDoc AI is positioned to help you produce the opt-in asset 

faster. 



The goal is not perfection. The goal is consistency with a clear next step. 

Go to my bio for more information. 

 

Script 6 

Question: What if you ran a 7-day “Free Leads” challenge starting today? 

One video per day. One offer. One opt-in page. One follow-up sequence. 

That’s how you stop guessing and start building predictable lead flow. 

Day 1: pick your lead magnet idea. 

Day 2: write a simple promise and create the opt-in page. 

Days 3–7: post daily and push the same CTA every time. 

Your content becomes the distribution engine, and your opt-in becomes the capture point. 

Then you follow up consistently, so leads don’t vanish after one interaction. 

If you want to create the lead magnet faster, OneDoc AI is one option positioned for speed and 

simplicity. 

You don’t need more tactics. You need one system you’ll actually run. 

Go to my bio for more information. 

 

TRAFFIC PACK CARD (GPT 5 → GPT 6) 

TRAFFIC PACK CARD (GPT 5 → GPT 6) 

• Niche: How to get free leads 

• Best Trend: AI-assisted lead capture foundation via stronger lead magnets + consistent follow-up 

• Keywords: free leads, lead magnet, opt-in, email list, follow-up, scripts, templates 

• Selected Offer Name: OneDoc AI 

• Core audience + pain points: Beginners who need consistent leads, don’t know what to offer, 

and struggle with follow-up. 

• Offer positioning (1 line): “Create a stronger opt-in asset faster, so free leads become 

consistent.” 

SOCIAL POSTS (6): 

1. Post 1 (opt-in offer problem) 

2. Post 2 (views vs emails) 

3. Post 3 (narrow quick win examples) 

4. Post 4 (follow-up gap) 

5. Post 5 (too broad lead magnet) 

6. Post 6 (simple checklist) 



VIDEO SHORTS SCRIPTS (6): 

1. Script 1 (random leads → need opt-in asset) 

2. Script 2 (lead magnet too broad) 

3. Script 3 (comments → opt-in system) 

4. Script 4 (follow-up gap fix) 

5. Script 5 (15-minute execution plan) 

6. Script 6 (7-day challenge) 

• Notes/constraints: No external links. No invented bonuses or claims. End every video with: “Go 

to my bio for more information.” 

Paste this Traffic Pack Card into GPT 6: Promotional Scheduler. 

 


